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M. B. JITBHHEHKO, P.11l. ITUJIA/]3E
OCOBJIMBOCTI BAKOPUCTAHHS THCTPYMEHTIB OHJIAMH-MAPKETHUHI'Y JIJISA
IMPOCYBAHHSI TOBAPIB HA B2B PUHKY

V crarTi npoaHalli3oBaHO €KOHOMIYHY CYTHICTh MapKETHHIOBUX IHCTPYMEHTIB. BUsBII€HO HEOOXiHICTh 3aCTOCYBAHHS MapKETHHIOBUX IHCTPYMEHTIB
JUIs TIPOCyBaHHS ToBapiB Ha B2B puHKax y cydacHHX ymMoOBax rocrojapioBaHHs. Bu3HaueHO poib MapKETHHTOBHX IHCTPYMEHTIB y IpPOCYBaHHI
IIPOMHCIIOBHX TOBapiB. Y CTaTTi ZOCHIKYIOTECS 06a30B1 MApKETHHTOBI iHCTpYMeHTH Y cdepi B2B, siki € eeKTHBHUME IiJ] 4ac IpOCyBaHHS IPOILYKIHT
TIPOMHCIIOBUMH ITiIIIPHEMCTBAMHU y CYYaCHHX yMOBaX BeJCHHs Oi3Hecy. BusnaueHo, mo intepHer-nponaxi B2B MaroTe cBoi ocobmuBoCTi, a s
Ge3nocepeHiX KOHTAKTIB 3 MOTEHIL[IHHUMH MapTHEPAMH HOTPIOHO BHKOPHCTOBYBAaTH BeOGaHATNITHKY. PO3risHyTo OCHOBHI KaHamu 30yty B2B-
cepenosuma. YcmimHi B2B kommaHil MaloTh OfHY CIIBHY PUCY: BOHH PO3YMIIOTH CBOIO KOHKYPEHTHY IlepeBary, a LIU(pOBi iHCTpyMEHTH
J0ToMararoTh iM ii gocsartu. SIKIo neBHUiA Be6-caiiT He BUIIAETHCS Cepell CBOIX KOHKYPEHTIB, BiH, IIBUJIIIE 3a BCE, JIETKO BTPATHTh HAsBHHUX Ta
MoTeHUiiHuX KiIieHTiB. Xoua cBiT B2B-6i3necy Benmnde3Huii i, 6e3yMOBHO, pi3HOMAHITHHI, O11bIIiCTh MIATHOPM EIEKTPOHHOT KOMEPLIii Ta yIpaBIiHHsI
puakom B2B ¢yHKIioHy0TE 1y*)e cxoxe. s Toro, mod 3ade3neyntH 0e340raHHUI KII€HTCHKHNA JOCBIJ 1 MOJICTIINTH BEJCHHS Oi3HECY IHIIMM,
HeoOxinHa rmIaTdopma eIeKTPOHHOT KoMepLii 3 (yHKLIsMH, CHEIiaIbHO PO3POOIEHUMH Ul KOMIaHil, To0To mpoxasiiB. ToMy pe3yapTaTH LbOTO
JOCIIPKEHHS OyAyTh KOPUCHUMH Ha pHHKY B2B s mifBuieHHs epeKTUBHOCTI Oi3HECY He JiIe s yKpalHChKUX KOMIIaHI|, ajne i 11t iH03eMHHX
KOMIIaHiH, sIKi MPALIOI0Th Y HecTablnbHOMY Oi3Hec-cepe1oBHILi.

Kirouosi cioBa: B2B-mapkeTnHr, iHTepHET-MapKEeTHHT, MAPKETHHIOBI IHCTPYMEHTH IIPOCYBAaHHS, CUCTEMATH3allisl, IPOMHCIIOBI MiINPUEMCTBA,
e(heKTHBHICTD Gi3HECy

M.V. LITVYNENKO, R.SH. SHYLADZE
PECULIARITIES OF USING ONLINE-MARKETING TOOLS TO PROMOTE GOODS IN THE B2B
MARKET

The article analyses the economic essence of marketing instruments. The necessity of using marketing tools to promote goods in the B2B markets in
the current economic environment has been identified. The role of marketing tools in the promotion of industrial goods has been determined. The article
studies the basic marketing instruments in the field of B2B, which are effective in promoting products by industrial enterprises in the current business
environment. It is determined that online B2B sales have their own peculiarities, and web analytics should be used for direct contacts with potential
partners. The main sales channels of the B2B environment are considered. Successful B2B companies have one thing in common: they understand their
competitive advantage, and digital tools help them achieve it. If a particular website doesn't stand out from its competitors, it's likely to lose existing
and potential customers easily. While the world of B2B business is vast and certainly diverse, most B2B e-commerce and marketplace management
platforms function in very similar ways. In order to provide a seamless customer experience and make it easier for others to do business, an e-commerce
platform with features specifically designed for companies, i.e. sellers, is needed. Therefore, the results of this study will be useful in the B2B market
to improve business efficiency not only for Ukrainian companies, but also for foreign companies operating in an unstable business environment
Keywords: B2B marketing, Internet marketing, marketing promotion tools, systematization, industrial enterprises, business efficiency

Beryn. MapketTuHr 'y Cy4acHOMY  PO3YMiHHI
nepenodadae BUKOPUCTaHHS CHCTEMHOTO Ta
KJIIEHTOOPIEHTOBAHOTO MIAXOAY 1O YIPaBIiHHA OYIb-
SIKUM €KOHOMIYHUM CYO'€KTOM, BCTQHOBIICHHS MOCTIHHUX  I.
1 4ITKMX 3B'SI3KIB 13 30BHIIIHIMU CHJIAMH T4 BU3HAYCHHS

pUHKaxX 3aiiManmuch Taki HaykoBmi sk: [ Boituyk,
O. bopucenko, B. Bummescrbka, B. Tampuenko,
b. Jlepraimok, T. KapacroBa, 1. Hikomaenko, H. CaBuribka,
Canmoceka, C. IlerponamnoBcbka, II.  Coxou,
C. Xawminiu, 1O. ®icyn Ta in. IlpoananizyBaBiim TeBHi

¢daxTopiB, MmO BIUIMBaIOTh Ha Hei cyO'ekt. Okpemi
iHCTpyMeHTH Ta Iuathopmu B2B-MapKeTHHIY MOXYTh
JONOMOITH ~ Oi3Hecy mnpamtoBatd  edektuBHime. Lli
IHCTpyMEHTH MOXYTh HaJaTH KOMIIAHIIM KOPUCHY
iH(pOpMaIio Mpo IXHIX KIEHTIB, HUTHOBI TPYIH Ta PUHOK
B I[UJIOMY.

AHani3 craHy nuTaHHsa. YucieHHI  icHyrodi
iHCcTpyMeHTH B2B MapkeTHHTY TOCTIIfHO JOTTOBHIOIOTHCS
HOBMMH. Bapro 3asHaumTH, O OIS TOTO, MI00
MaKCHUMi3yBaTH €()eKTHBHICTb MapKETHHTY B KOMIIAHIsX,
HEOOXITHO dbopmyBatu 3arajJbHUMI HaOIp
B32€EMOJIOTIOBHIOIOUMX 1 30alaHCOBaHUX IHCTPYMEHTIB
B2B wMapkeTHHry, a HE BUKOPHCTOBYBAaTH OKpEMI,
130JIbOBaHI IHCTPYMEHTH.

Meta po6oTn. MeTor0 JaHOi CTAaTTi € JOCHIKCHHS
TEOPETMYHHX 1 TPaKTHYHUX 3acaj  BHKOPUCTaHHS
MapKETHHTOBHX IHCTPYMEHTIB JUIsl IPOCYBaHHs TOBApiB Ha
B2B punky.

AHaJli3 OCHOBHHUX JIOCSTHeHb i Jirepatypu.
HocmimkeHHsM ocoOnuBocTelt MapkeTwHry Ha B2B

iCHyIOUl JpKepena, CiJj 3a3Ha4MTH, 110 Ha CHOTOJHI He
BUCTA@4a€ CHUCTEMHHMX Ta LUICHUX poOiT, ski O
JIOCII/KYBald TEOPETHYHI acleKTH iHCTpyMeHTiB B2B
MapKeTHHTY. 3 OISy Ha I1€, METOI0 JAHOTO JIOCIIKEHHS
€ CcHCTeMaTH3alis ICHYIYOTo JOCBiLy IEPEeBaKHO
MDKHapOJHHX MapKeTOJIOTiB o0 iHCTpyMeHTiB B2B
MapKEeTHHTY Ta X OCOOJIMBOCTEH CTOCOBHO KOHKPETHHX
KEHCIB.

Buk/ageHHs1 OCHOBHOrO MaTepiajy I0CJTiIKeHHS.
[HCTpyMEHTH MapKeTHHTY — Il METO/IM Ta MaTepiai, sKi
BUKOPHCTOBYIOTh Ti, XTO 3allMa€TbCsi MPOCYBaHHIM
TOBapIB 1 MOCIyr. Yci KoMMaHil, siki IPOAalTh TOBApH Ta
MOCIYTH, AKTHBHO  BHMKOPUCTOBYIOTH  Pi3HOMaHITHI
MapKeTHHTOBl 1HCTPYMEHTH, IIO CIPHSIOTh IXHBOMY
yemixy [1, ¢.85].

MapxkeTosiorn B PpO3BHHEHHX KpaiHaX IepecTanu
PO3IIISATH MapKETHHIOBI IHCTPYMEHTH Ha OHJIAH Ta
opnaiin. IlomrykoBuit  mapkeTwHr, email-kammaHii,
MapKeTHHI Yy COLIaJbHHX MepekaX, OHJIaiH-pekiIamMa Ta
JOCTIKeHHsI, MOOUIBPHHN MapKeTWHT Oijpmie He
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PO3MIAAAIOTHCA K YHIKaJIbHI HaPSMKH, IO BU3HAYAIOThH
KOHKYpPEHTOCIIPOMOJKHICTh KOMMaHii. BoHM Bxe cTamm
HEBi'€eMHUMH eJeMeHTaMH MapketuHry [2, c¢.83]. lLle
CHpusie aKTUBHOMY IOIIMPEHHIO 1HCTPYMEHTIB OHJIAIH-
MapkeTuHry B2B.

CucremMaTu3yemMo HalOLIbII NOMIMPEH] 3 HUX.

1. Social Media Marketing (SMM). Mapketusr y
COLllaTBHUX Mepekax a00 SMM — KOMILIEKC 3aXO0/1iB 1010
BUKOPHCTaHHS COLIAIBHUX MeMdia SK KaHamiB It
MIPOCYBaHHS KOMIIaHIH Ta BHpIIEHHS IHMMX Oi3Hec-
3aBaasb [6, ¢.113].

Cepen  comianbHHUX
OHJIAMH-TITaTPOpPMaMu
kiienTamu € Facebook:

- Facebook akTuBHO 00mMparoTh IJii MapKETHHTY B
COLlIAIBHUX  MepeXax, OCKUIbKM BiH  BBaXa€ThCs
HaiiedekTuBHImOW mardopmoro sk s B2B, Tak i ns
B2C 0i3Hec-CerMeHTiB. 89% MapKeTOJIOTiB
BHUKOPHCTOBYIOTh Facebook JUIsL peaizanii
MapKETHHTOBHX CTpaTerii cBoix Openais [5, ¢.60].

Jns xomywnikauii y Facebook xommnaHii cTBOPIOIOTH
BrmacHi  Oi3Hec-cTOpiHKH. bBi3Hec-cTopiHKka TOBHHHA
MICTHTH KHOTIKY 13 3aKJIMKOM JI0 i, SIKa JO3BOJISIE HETalHO
mpua0aTH ToBap ado MOCIyTy. BaxkiamBuM iHCTpYMEHTOM
KOMYHIKaIlii 3 ayAWTOPI€I0 € TMPaBHIBHUA KOHTEHT. Y
Facebook mMoxHa CTBOPIOBATH TaKi THIIH KOHTEHTY:

1. TexcroBi moctu. TeKCTOBI IOCTH HE MOXKYTh
3ay4yaTd BiZIBiIyBadiB Ha calT ab0 CTUMYJIIOBATH
KOHBEpPCIIO, aje MOXYyTh OyTH BHKOPUCTaHI ISt
TIABUIICHHS 3a7Ty4YE€HOCTI 10 CTOPIHKH.

2. ®oromarepianu. Potorpadii — wymoBuil cnocid
MIPOIEMOHCTPYBATH MPOAYKIIFO KOMITaHi1, 0COOIMBO SIKIIO
BOHA Ma€ BHUCOKY Bi3yallbHy NpHBadiuBicTh. PoTOnocTn
TaKOX MOXYTh OyTH BHKOpPHCTaHi i TOTo, wHI00
PO3MOBICTH TPO TpaBHIbHE BUKOPHCTAHHS MPOXYKTY Ta
Horo miHHICTH y TMoBHOMY o00cs3i. Lle He 000B'I3K0BO
moBHHHI OyTH Qororpadii, me Moxxe Oytn iHporpadixa,
irocTparii a6o Oy/Ip-sIKe 1HIIE Bi3yasbHE MPEICTABICHHS.

3. Bigeonoctu. Facebook 3aoxo4ye BHKOpHCTaHHS
KOPOTKHX BiI€O JJIsi aHOHCIB Ta ONMUTYBaHb. Bijbi TOBTI
BiZIeO MIIXOIATh Ul THX, LIO 3amamM'sToByrOThcsa. [lpu
BUKOpHMCTaHHI Bifeo mis po3mosiai icropii Facebook
PEKOMEHy€e MiHIMaIIbHY TPUBAIICTB BiJl OJHIET 10 TPHOX
XBHJIVH.

4. Tlpsmi TtpaHcmsmii. Ile xopommit cmocid narn
MAMMCHUKAM MOXJIMBICTh 3a3WPHYTH 3a JIAITYHKH
KOMTaHii, i MPOAyKTiB a00 JFOCH, SKi CTOATH 33 IEBHUM
Openmom. [lpsmi TpaHcmAmii — xopomwmid ¢GopMar s
TIOLIMPEHHS OTOJIOIIEHh y PEKUMI PEaNTbHOTO 4acy Ta
Oe3mnocepeHbO1 B3aEMO/Iii 3 T AMMMCHUKAMH.

5. IlocunmanHs — JOMNC, SIKUH TTOCUIAETHCS HA MIEBHUM
KOHTEHT 3a Mexamu Facebook. binbmiicte mnocTiB i3
MOCWJIAaHHSAMH TIOBMHHI MICTUTH Ball BJIACHUH KOHTEHT
a00 MocHIIaHHs Ha Ballll BIACHI TPOJAYKTH YH TOCIYTH, aJle
BU TAKOXX MOJXKETE MIJIMTUCS KOHTCHTOM IHIIUX JIiJepiB
iHIyCTpil.

6. OnwuryBaHHS, $Ki TPONOHYIOTH MiJNUCHUKAM
MOJJIMBICTH IPOTOJIOCYBATH 32 OJMH 3 BapiaHTiB. [licis
3aBEpPIICHHS TOJIOCYBAHHSI ITyOJIIKYIOTECS PE3YJIbTATH.

7. Icropii — me Qotorpadii abo KOpOTKi Bimeo, sKi
BiTOOpaXarOThCA Y BEPTHKAIEHOMY (POpPMATi i 3HUKAIOTH
yepe3 24 roguHu. BoHM 3'SBIAIOTECS y BEpXHIN 4aCcTHHI

MEpEeX  HAWMOMYJISIPHIIIMMHU
it Oi3HeC-KOMYHIKamii 3

ctpiukd HOBHH. Dotorpadii BimoOpakaroTbCsA 0 M'SATH
CEeKyH[I, a Bifeo — 10 20 cexyHS.

8. 3akpiruieHi mocTy. 3akpiruieHi MOCTH — 11e 3BUYaiHi
IOCTH, $SIKI «IIPUKPIIUIIOIOTBCS» A0 BEPXHBOI HaCTUHU
cropinku Facebook. Bonu 3aBxmu 3'SBISIIOTBCS Bropi
CTOpIHKHM. 3a3BM4Yall BOHM MICTSTh KOHTEHT, SIKHH Jae
MOTEHLITHUM i JIHCHUKAM IPUYUHY, YOMY BOHU IOBUHHI
ciigyBatu 3a OpeHaoM. 3aKpilieHi TTOCTH TaKOX MOKHA
BUKOPHCTOBYBAaTH, 100  TMOJUIMTHCS  BaKIMBUMH
HOBHHAaMH, TPOAEMOHCTPYBaTH BiJieo ab0 MiIBUILUTH
O0I3HAHICTP PO  TOTOYHY  KaMIIaHII0O  OpeHmy.
JlocmikeHH TIOKa3yloTh, IO HAaWKpamuii dYac st
myOmikanii y Facebook mms B2B-xommaniit — mix 9:00 Ta
14:00 y BiBTOPOK, Cepenmy Ta geTBep [5, c.60].

- YouTube migxomuTs [uId KOMITaHiH, SKi MOXYTb
CTBOPIOBATH DPI3HOMAHITHI BiJIeO, IO MICTATh KOPHCHY
iHpOpMaIlif0 Ui CBOIX KII€HTIB, HAaNpPUKIAA, TOpPaad
IIOZ0 TPOAYKTIB Ta Bimeoormsiau. YouTube mo3mose
CTBOPIOBATH TaKi THITH BiJJEOKOHTEHTY:

1. Bigrykm Kii€eHTIB — KOpOTKI 1HTepB'IO i3
3aJI0BOJIGHUMH  KJi€HTaMH. Binryku  gomomararotsb
MiABHUIUTH AOBIPY 0 KOMIIaHii Ta 11 MPOAYKTIB 1 MOCITyT.

2. JleMoHcTpartiitHi Bizeo. JleMoHCTpaIliiiHi Bigeo —
e KOPOTKI pOJMKH, [I0 JEMOHCTPYIOTh IepeBaru
HPOAYKTY Ta CIIOCOOU HOTO MPAaBHIBHOTO BUKOPUCTAHHS.

3. IHCTpYKTHBHI Ta HaB4albHI Bijeo. Bineoypoku —
IIe Bifeo, SKi JEeTadbHO IOSICHIOIOTH, SIK KOPHUCTYBaTHCA
mpoayktoM abo  mocayroro. Ili  Bigeo  MoxHa
BUKOPUCTOBYBAaTH, 1100 BIAMOBICTH Ha 3alHUTaHHS
KJIIEHTIB a00 MOSICHUTH HOBI (DYHKIIIT TIPOIYKTY.

4. Inrep'to 3 uigepamMu IyMoK. IHTepB'to 3
eKCrepTaMH Ta JiJepaMd AYMOK MOXYThb JIOTIOMOTTH
noOyayBaTH I0Bipy /10 KOMIaHii B raimys3i.

5. Ornsan npoexTiB Ta KeficiB. [Ipoekty Ta kelicn —
e 100ipKM YCIIIHUX KaMITaHii Ta MPOEKTIB, SIKI 4acTo
MICTSTB CTATHCTHKY Ta PE3YJIbTaTH.

6. IIpsima Tpancmanis Ha YouTube. YouTube Live
JO3BOJIIE TPAHCIIOBATH KOHTEHT TIisnadaM. Bimeo B
npsiMoMy egipi JO3BOJISIE JIETKO IIUTHCS MOMEHTaMHU
poboTH, a TiIsaaui MOKXYTh KOMEHTYBATH Ta pearyBaTH B
PEKUMI pEaIbHOTO Yacy.

7. Bineobnorinr. BineoGmorn — ne mopaeHHi abo
HIOTYKHEBl BiZe0, IO JOKYMEHTYIOTh HOBCSK/ACHHE
JKUTTS Ta MOJIiT B KOMITAHIT BiJl CIiBPOOITHHKIB.

8. [oxiesi Bigeo. Bineo mpo pi3sHOMaHITHI 3aX0IH,
B sKuMX Oepe ydacTb KOMHaHis, ITOKAa3ylOTh I[iIKaBy
iHpOpMaIlifo, SKOK MIIAThCS Ha KOH(EpeHMisx Ta
BHCTaBKax.

— Instagram BukopucTOBYIOTH Omm3pko 71 %
KOMIIaHI Yy BCbOMY CBITi I TIPOCYBaHHS CBOiX OpEHIIIB
[3, c.317]. B Instagram icHyIOTb Taki TUMH KOHTEHTY [3,
c.318]:

1. Instagram Stories. Instagram Stories — e mikaBuii
cnoci® Ui OpeHAiB HaJaroAWTH 3B' S30K 31 CBOEIO
ayauropieto. Sk KopoTkuii, TUM4YacoBui (OopMaT, BOHU
BUMararoTh CTBOPEHHsI L[IKaBOTO, NPUBEPTAIOYOT0 yBary
KOHTEHTy JUIsi 3aimydeHHs aynuropii. [leski cnocoon
PO3IIOBICTH iCTOPIIO:

- IPOBECTH po3irpar abo KOHKYPC;

- IPOBECTH ONUTYBaHH: a00 TECT;

- IOCTABUTH 3alUTaHHS Balllil ayUTOPIi;

- MPOAEMOHCTPYBATH JOCSTHEHHS BaIIOi KOMITaHil;
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- 3TIaTH MPO MPOAYKTH a00 MOCITYTH BaIIoi KOMIIaHii.

2. AxtyanpHe. B Instagram oCHOBHUMH MOMEHTaMH €
Tinpku Instagram Stories, fKi 3aBXIOM 3'SBIAIOTECA Y
BEpXHIM dYacTHWHI CTpiukH. BOHM CTalOTh YacCTHHOIO
Baioro npodiito B Instagram i MoxyTh OyTH BUKOpPHCTaHI
JUISL IEMOHCTpAIlii BXKJIMBOTO KOHTEHTY, HAIPUKIIA/L:

- aHOHCYBaHHS HOBHX ITPOJIYKTiB

- BiJOOpayKeHHS aCOPTUMEHTY TOBapiB/TOCIYT;

- MIOKa3 PeleNTiB, HaBYaIbHI TOCIOHUKH Ta TOPAIH;

- MoKa3 (oTo Ta BiIeo 3 PI3HUX MOJIH y KUTTI OpeHmy
[1, c.84].

3. Instagram TV (IGTV) no3Bossie cTBOpIOBaTH
JIOBIII BiZieo, HIX Ti, IO MiATPUMYIOTECS ITyOTiKamisiMA B
Instagram Ta Stories. Bapiantu xontenty IGTV mis
OpenmiB

- BIIEOYpOKH, IO MOSCHIOIOTH OCOOJIIMBOCTI MPOAYKTY
Ta cIocobu HOro BUKOPUCTAHHS,

- BIAMOBiAI Ha TOIUIMPEHI 3amuTaHHs; Bigmosimi Ha
MOTIepe IHI 3aIUTaHHsI KITIEHTIB;

- icTopii ycmixy OpeHay;

- cucremarnuni cepii IGTV s crBopeHHs Ta
MITPUMKH JTOSITHHOCTI.

4. Tlpsmi Tpacmsmii B Instagram Live 1n03BONSrOTH
OpeHIaM CHUIKYBaTHCS 3 KIIEHTAMH B PEXHIMIi pPEalTbHOTO
gacy. Tomy Hafikpammii cmoci®6 it OpeHiB
BHKOpHCTOBYBaTH Instagram Live - 1ie mpsiMi 3aruTanHsA Ta
BimmoBimi. I'msamawi MOXyTh KOMEHTYBAaTH BiZeo B
npsMoMy edipi Ta CTaBUTH 3alUTaHHs, HA SIKI KOMIIaHis
MO€ BI/IMOBICTH B PEKUMI PEAILHOTO Yacy.

5. Xemreru. XewTern MOXKYTb OXOIUTH IIHUPILY
AyJUTOPII0 Ta 30UTBIIMTH OXOIUICHHS OpPEHIOBAaHOIO
KOHTeHTy. KommaHisiM BapTO BUKOPHUCTOBYBATH XEIITETH,
TIOITYJISIPHI B iXHil raimys3i, CTBOpIOBAaTH BIIacHI OpeHI0oBaHi
xemrTern abo CTBOPIOBATH OKPEMi XCIITErH ISl Pi3HUX
THITIB IPOIYKTIB 1 MOCIIYT.

- Telegram. Telegram € 3pyuHOIO TIATHOPMOIO IS
B3a€MOJIIi 3 aymUTOPi€I0 Ta Ma€ BCi MOMIIMBOCTI IS
oOMiHy iHQOpMaIi€ro, HOOBEACHHS CKCIIEPTH3H Ta
NepeHeceHHs] Ha iHm  1warGopMH Ui MPOJAXIB.
dopmaramu koHTeHTY B Telegram € KOpOTKi TEKCTH,
Tenerpamu (okpema riartdopma AJsl JOBIIMX TEKCTIB, 110
BIJIKPUBA€ETHCI B OKPEMOMY BiKHIi), GOTO, Bijieo, ay/io Ta
PEroCTH 3 IHIINX COLIaJbHUX MEPEXK.

- TikTok. CorianpHa Mepeka, MPUCBsiUCHA BiICO, SKa
Hapa3i HabWpae TOMyNSPHOCTI cepel  YKpaiHCBHKOi
ayaMTOpii Ta BXKe Mae CBOIX iH(]IIOEHCEPiB, BiACOPOINKH
B TikTok oOmexeni 15 cexynmamu, aje KOpHCTyBaui
TaKOX MOXYTh 00'€THYBaTH KUTbKA KIIIIIB IJIsI CTBOPEHHS
60-cexynanoro  Bifeo. bpeHaum  Takok  aKTHBHO
B3a€MOJIIIOTH 3 TIAT(GOPMOIO depes:

- HATMBHY peKJIaMy B HOBUHHHX CTpIiUKax;

- peKJIaMHi KaMIaHii 3 OpUriHAIbHUMH XeLITeramMu;

- XeLITer-4esIeH KI.

MapKkeTHHT y COLaIbHAX MepeXax € BaXIIMBOIO Ta
HEOOXI1THOI0 YaCTHHOI MapKETHHTOBHX 3yCHJIb KOMITaHil
B Cy4acHUX yMoBax [4, c.35].

2. SEO + Google Ads SEO (onTumi3zariist mouryKoBux
CHCTEM) - LIe HayKa IIpo Te, SIK 3pOOHMTH Tak, 1100 BeO-
CTOPIHKH KOMIIaHi1 3'SBISUTHCS, KOJH JIFOIH KOPUCTYIOTHCS
MTOITYKOBUMH CHCcTeMaMu. UnM OuTbIe KIFOUOBHX CIIiB
3'SBISIEThCA B TOM-10 MOMIYKOBHX CHCTEM, THM OiibIe

iTbOBOTO Tpadiky i, BiNMOBiIHO, OiNBIIE 3aMOBIEHB |3,
¢.59].

3. Enexkrponnuii Mapketunr (email-marketing),
OCOOJIMBO  CIIEKTPOHHI  PO3CHIIKH, € e(EKTUBHUM
IHCTpyMEHTOM JUIs iHTepHeT-MapkeTuHry B2B. llei
IHCTPYMEHT nependavae BUKOPUCTAHHSA ESP
(mocravanpHUKa IOCIYT EJIEKTPOHHOI NOIITH), TOOTO
CHELiaJli30BaHOTO CEpPBICY EJIEKTPOHHOTO MAapKETHHTY.
[Hesixi 3 Haiikpamux ESP y citi Britrodarots: MailChimp,
Constant Contact, Exact Target Ta 1. [8,c.23]
PexoMeHIy€eTbCsl aBTOMATH3YBaTH Ballli email-po3cuiiki,
o0 BH MOMIM BHKOPHCTOBYBATH IX Ui 3ally4CHHS
6171101 KUTBKOCTI KIIIEHTIB Ha Balll BEO-CaNT.

4. Bebinapu. Bebinap — 1e oHmaifH-KoH(pepeHIis abo
MIPE3CHTAIlisl, SIKa BiTOYBAETHCS B PEKIMI PEaTbHOTO Yacy
gepe3  IntepHer.  bimpmicte  B2B-xonTenty €
OJTHOCTOPOHHIM 1 mepeabayae MiHIMAIbHY B3a€MOIIO.
BigBigyBaui BeO-calTy KOMIIaHii 3a3BHYail CaMOCTIHHO
YUTAIOTh KOHTEHT a00 MeperysiialoTh BiJieo, ajle yJacTh y
BeOiHapi MiIBUILYE PiBEHb B3a€EMOJiT MK KOMIAaHI€IO Ta
MOTEHLITHUMH TOKYNIIMU. BebOiHapy — 1ie TakoX CITJIbHI
MapKETHHTOBI MOJJIMBOCTI 3 IHIIMMH KOMIIaHIIMH 3i
CX0%010 ayauTopieto. OCKiTbKY BeOiHAPH € BipTyaTbHUMHA
1 X MOXKHa BiBiMyBaTH 3 OYAb-IKOTO MICII, JI€ € TOCTYII
1o laTeprety, ayauropis Moxe OyTH 3 YChOTO CBITY.

5. QR-xoau.QR-kOAM — 1€ TUN IITPUX-KOIY, SKUH
3YUTYETHCS KaMepol CMapT(oHA; BOHH CIIPIMOBYIOTH
ckanep Ha URL-ampecy abo iHmy HeoOXimgHy
iHpopmarriro.QR-koa MOKHAa BHKOPHCTOBYBAaTH IS
3ycTpiueil 1 3axoiiB, IPYKOBAaHOI Ta OHJIAiH-pEeKIaMH,
BI3UTHHUX KapTOK, OpoIlyp, IUIakaTiB, JPYKOBaHHUX Ta
CJIEKTPOHHHUX PO3CHIOK, Tomo. BoHM MOXyTh OyTH
BUKOPHCTaHI B.

6. llimboBa pexsama (tapreroBaHa pexyama) Ilig
IIUTEOBOIO PEKJIAMOIO B IHTEPHET-MapKETHHTY MaeThCs Ha
yBa3i pekiiama, sfka MOKa3yeThCs TMEBHIM aynuTopii, Ky
MOXKHa 3TpyNMyBaTd 3a PI3HUMH XapaKTEePHUCTHKaMH,
HaTIpUKIIaJ, 1eMorpadiYHIMHU OKa3HUKaMH, IHTEpecaMH,
E€KOHOMIYHOI0 CIPOMOXHicTIO Tomo. OkpiMm  aiinis
cookie, pexiiaMo/iaBIli TaK0)X MOXYTh Ji3HABATUCS TIPO
CBOIX KIIEHTIB IHIIMMH  CIIOCOOAaMH, HANPHKIAI,
MepeBipsI0YN ICTOPi0 MOIIYKOBUX 3aIMTIB HOTCHIIHHUX
KIIEHTIB a0 IMIyKawouyd ocoOHCTy iH(OpMaIio B
COLIIAJIBHUX MeperKax.

7. Google analytics Google Analytics Google Analytics
— IIe cepBic, MmO HamaeTbest Kommaielo Google, sKumid
JIO3BOJISIE aHANII3yBAaTH IIOBEJIHKY BallMX KIIEHTIB Ta
MOTEHIIIMHNX KIIIEHTIB Ha Bamomy BeO-caifti. Komm
BiJBiAyBa4 3aXOAWTh Ha BeO-caiT KOMIIaHii, 3arajpHa
iHpopmaliss Tpo BigBigyBawa Ta HOrO MOBEIIHKY
aBTOMATHYHO BIJICTEKYEThCS 1 3amUCyeThes. Hampukimas,
URL-anpeca, MOXIMBOCTI BifIoOpa)keHHsT Ha MPHCTPOL
KOpHUCTyBa4a Ta TPHUBANICTh ceaHcy. IloTiM dopmyeTbes
coucok (aiimiB cookie mns momambinoi imeHTHpiKarmii
BifBigyBaua [7, ¢.328]

Cepexr MapKeTOJIOTIB TOMYJISIPHICTIO KOPUCTYIOTHCS
IHCTpyMEHTH OHJIaiiH-MapkeTuHry B2B, ane odmnaiin-
IHCTpyMEHTH He MeHII edekTuBHI. ONHIIEMO TaKoX
OKpeMi 3 HUX:

1. Pexomennamii «3 BycT B ycray. Haiictapima dopma
MapKeTUHTY € TakoX HahedexTuBHimow. CapadanHuit
MapKeTHHT — L€ CIOoci0 MpOCyBaHHS OpeHIy IUIIXOM
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MOLIMPEHHSI MO3UTHUBHUX BIATYKIB cepell 3a0BOJCHUX
KIeHTIB, 3rigHo 3 onuTyBanHsM  MarketingProfs,
BiacHukH Majoro Oi3Hecy (50 % B2C, 28 % B2B, 22 %
3MIIAHOTO)  BBaXKalOTh, [0  HaWe(EKTUBHILION
MapKETHHTOBOIO CTparericio € «capadanHe pamio» [5,
c. 60].

2.  Kopmnoparuai  momapyHku.  KoprnopaTuHi
MOAAPYHKH - LIe IHCTPYMEHT /I 3POCTAaHHS Ta PO3BHUTKY

kommaHii. KoprnopaTnBHi ToOmapyHKH —JONOMararoTh
OyayBaTH  MIiIHI, JOBIOCTPOKOBI BIJHOCHHH  MIiX
KOMIOaHISIMA Ta IiXHIMH KiieHTamMd. KoprmopaTuBHI

MOAAapyHKH — [€ TaKOX OJWH 3 HaWKpaIlux CIOCOOiB
CIPaBUTH BpaXKEHHS Ta 3aly4yUTH HOBHUX KIIIEHTIB.
KopmopaTuBHi ogapyHKH - 11e KpeaTHBHHUN MiAXiM, KU
JoroMarae noO0yayBaTH iMipK OpeHTy Ha pUHKY.

3. CRM-cucremu. YTipaBiiHHs B3a€MOBITHOCHHAMH 3
kiiearamu (CRM) — me TtexHosoris, sika aornomarae
KOMIIaHIsSIM YIIPABJIATH BCIMa BITHOCMHAMH 1 B3aEMOTISIMH,
SKI BOHH MAarOTh 31 CBOIMH KJII€HTaMHU 1 MOTEHUINHUMUA
kiientaMu.B2B CRM nonomarae KommaHisiM 3po3yMiTu
norpedbu cBoix kiieHTiB. lle Bkirowae B cebe 3aranbHy
Oi3Hec-CTpaTerito, B TOMY YHCII JaHI TPO MPOdaXi,
MapkeTHHr 1 oOcimyroByBaHHsA kiieHTiB. Cucrema
imeHTH}IKy€e BCl TOTCHIIHHI KOHTAKTH 3 KIIIEHTaMH.

4. Komaboparmii. Lle mpomec o6'enHaHHS iHTEpeciB,
pecypciB  Ta MapKeTHHTOBHX MOXIIHUBOCTEH OnHI€l
KOMIMaHii 3 iHTepecaMu, pecypcamMu Ta MapKeTHHTOBUMH
MOJKJIMBOCTSIMH  IHIIOT ~ KOMIAHI{-OMHOAYMIIL IS
IOCATHEHHsT HabaraTto OUILIIOro, HDK BOHAa Moria 0
jpocsarty  mooamHIi.  Ilpuknagamm  MOXyTh  OyTH
CKCKJIFO3UBHI IPOIYKTH, IHTErpailis mocayr Ta nomii. s
KoJsiabopatlii BaKJIMBi HACTYIHI €JIEMEHTH:

- OIHOAYMII: OpeHAM TIOBHHHI MaTH OJHAaKOBE
OadeHHS;

- JIOTIOBHIOIOYI TPOIYKTH: CITIBIIpAIl IMOBHHHA MaTH
CeHc; 1

- CXOXI IIJTbOBI PUHKH: OPEHIN MAIOTh OJHAKOBI a00
CXOXKI LTI,

- MAapKETHHIOBI IIiyTi: oOuaBa OpeHIW MOBHHHI
OTPUMATH BUTOY BiJl CIiBIIPAILIi.

5. MapketuHr Tnomii — 1e  cTpareris, SKy
BHUKOPHCTOBYIOTh MapKETOJIOTH JJIsl TPOCYBaHHS CBOIX
OpenaiB, mpoaykriB i mociyr. i mozaii MoyTh OyTH SIK
OHJIaiiH, TakK i oduiaiiH, a KOMIaHii MOXXyTh OpaTu ydacTb
y HUX SIK OpTaHi3aToOpH, y4acHUKH ab0 CIIOHCOPH.

6. Bopkmoru. CemiHapu 3a3Bu4ail TpUBAIOTH OJIMH-
JIBA JTHI 1 IPUCBSIYEHI OOTOBOPEHHIO KOHKPETHOI Temu. Lle
XOpoIlla MOJIIMBICTE OTPHMATH HOBI HaBUYKA Ta
O3HAOMUTHUCS 3 HOBUMH LIKABUMH TEMaMH.

7. CnoncopcrBo. lle ¢inancoBa abo HedinancoBa
miaTpuMKa IisutbHOCTI. KommaHii 94acTto CIOHCOPYHOTh
3aX0/M, BHCTABKH, acoriarfii Ta Ojaromaiiini ¢GpoHmu st
JIOCSTHEHHS KOHKPETHHUX Oi3HEC-IIIIeH 1 30UTBIIICHHS CBOIX
KOHKypeHTHuUX nepeBar. CIIOHCOPCTBO  JomoMarae
MiABUIUTYA BMI3HABAHICTh KOMIIAHIi, TOKPAIIUTH il
myOJIYHUHA IMIZDK 1 cTBOpUTH mpecTk. Sk 1 Bci ¢opmu
MapKeTHHTY, H0T0 CIliJi BAKOPUCTOBYBATH CTPATET1uHO, 5K
CHOCiO OCATHEHHS MIJTLOBOT ayAUTOPII.

8. BucraBkm. lle omma 3 HallepekTUBHIIIX
IHCTpYMEHTIB oQaiiH-MapKEeTHHTY IS IPOAAXKy TOBapiB
Ta TOChHyr. BiH MpomoHye HAWOUMBIN MOXIIMBOCTI B
OIHOMY MICIIi TPOTATOM OOMEXEHOro Mepioxy dacy.

BucraBku reHepyroTh 0arato HMOTCHIIMHUX KITI€HTIB Ta
yroa. BoHn Takox Haal0Th Pi3HOMaHITHHN HOBUH JOCBIT
Ta HarxHeHHA. KoMmanii, aki OepyTh y4acTh y BUCTAaBKax,
MOXYTb IPOBECTH JOCHIIKEHHS PHHKY, BHU3HAYUTH
TEHJIEHLI1, 3aKJIaCTH OCHOBH CIIiBIIpalli, IIOCIOCTepiraTu
32 KOHKYyPEHTaMM, BCTAaHOBHTH KOHTakT 3 HOBUMH
KIIEHTaMH, TpOpeKIaMyBaTh cebe 1 TOMIMIIUTH CBIii
KOPHOPaTHBHUH IMIJIK.

BucnoBku. Takum unHOM, ocoOimBOCTI puHKy B2B
«IUKTYIOTB» YHIKQJIbHI YMOBH JUIi BHKOPUCTaHHS
MapKETHHTOBUX 1HCTPYMEHTIB. KIli€HTOOPi€EHTOBaHICTB,
TEeXHIYHa CKJIAJHICTb TPOAYKTIB, B3a€MO3ANCKHICTh
MOKYIIIiB 1 MPOJaBIiB — BCE II€ POOUTH BHUKOPHCTAHHS
MapKETHHTOBHX IHCTpYMEHTIB 0COOITMBIM:
0COOITMBOCTSIMH MapKeTHHTY B2B €
KJIIEHTOOPIEHTOBAHICTb, 3aJIKHICTh NONHUTY Ha MOCIYTH
Ta mpoxyktu B2B Bin momuTy Ha CHOXKHBYI TOBapH,
TeXHIYHA CKJIJIHICTh MIPOJYKTiB i HOCTYT,
B32€EMO3AJICKHICTh TOKYIIIB 1 MPOJABIIB, i, Hapemri,
CKJIaJTHICTh npotecy 3aKyIiBEIb. OcobnuBocTi
MapkeTuHry B2B — me B3aeMo3aiexHicTb, i, HapemTi,
CKIQIHICTh  TpOLECY  3aKyHiBelb. OcobmmBocTi
MapkeTnHTy  B2B  CTBOpIOIOTH ~ OCOONHBOCTI Yy
BUKOPHCTaHHI MapKETHHTOBUX iHCTpyMeHTiB. Lleit minxin
MiAXOIUTH SIK JJIS CTAPTAIliB, TakK 1 U1 KOMIIaHIN 3 1o0pe
PO3BHHEHOIO MEPEKEIO MPOJIAXKIB.
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